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Disclaimer: 

 

The author has striven to be as accurate and complete as possible in the completion of this report, not-

withstanding the fact that she does not warrant or represent at any time that the contents within are accu-

rate due to the rapidly changing nature of the internet and eBay.  

 

This report is about buying for eBay. In practical advice books like anything else in life, there are no guar-

antees of income made.  Readers are cautioned to rely upon their own judgment about their individual cir-

cumstances and to act accordingly. 

 

This report is not intended as a source of legal, business, accounting or financial advice. All readers are 

advised to seek the services of competent professionals in these fields. 

 

Any perceived slights of specific people or organizations are unintentional. 

 

eBay and other brands are mentioned for illustrative purposes and does not imply that the author is an 

official agent or spokesperson for that company. 

 
Copyright © MMX Deborah Henry All rights reserved worldwide. 
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Section 1: Selling on eBay 

Just about EVERYONE that has been on eBay has had a love/hate relationship with the company, platform, 

sellers or buyers.  eBay has its share of challenges and uncertainty, but it is STILL and will BE (at least for the 

next few years) the BEST auction site out there.  Yes, they change their fees, policies and strategies more often 

than we change our underwear, but you simply CANNOT deny the fact that they have the TRAFFIC you 

need and a HUGE diversity of items available for sale on any given day, at any given hour.  

People will buy just about ANYTHING on eBay... but not EVERYTHING... 

I have been selling on eBay since mid 2002.  I have sold my stuff, I have sold stuff for my family and I have been a 

trading assistant (and no, I will NOT sell stuff for you at this point in time….).  

I believe that selling on eBay is an ART, not just a skill.  I do my best to teach the ART of writing engaging, 

creative auctions that will command PREMIUM auction ending selling prices.  

The main focus to be a successful seller on eBay is threefold – you need to know how to research WHAT to sell 

BEFORE you even go shopping, understand WHERE to list your item for the best prices and biggest return 

for your time invested and HOW to find profitable Niches so you can successfully sell YOUR own clutter AND 

purchased inventory. 

I personally believe that in order to be able to make a decent living selling vintage, 

found items for high profit margins that you need to focus on items that you 

never would have DREAMED of selling on eBay in the first place. 

 

Section 2: Change Your Business Model 

eBay started out as a wonderful place to buy and sell unique, collectible and one-of-a-kind items.  The real draw of 

the marketplace was bringing collectors and dealers together globally and facilitating trade between different 

locales.  By opening up the world to both dealers and collectors alike, these unique items could be traded and found 

by a HUGE traffic pool, rather than the local, foot traffic exposure that had occurred in the past. 

eBay has changed immensely over the years; it has transformed into more of a HUGE online flea market, rather 

than its humble beginnings as a global yard sale.   At first glance, you might think that these two venues are the same 

thing… however, they really aren’t.   
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If you think about what you find at a yard sale, church rummage sale, swap meet or estate sale, you do not run into 

many items that are brand new.  Even if you DO happen to run across something NEW, you would generally only 

find ONE of that particular item.  At these types of sales, people are selling their clutter, collections or cast offs.  

These sales are a “dealer’s” dream.  AND they are the place to shop to find those vintage, elusive pieces to 

complete YOUR collection or feed your habit. 

Flea markets on the other hand, DO have the same sort of items for sale, but there are also 

dealers that are marking up their wares because they now have more traffic to sell to.  

There are still the little sellers, but they are fewer and farther between.  In addition to 

the little guys and the BIG guys, there is a THIRD type of seller – these dealers 

ONLY sell brand new stuff.   

I personally believe that trying to sell brand new stuff is a losing battle.  There will always be someone who can sell 

whatever you are trying to sell cheaper, better and they can ship it faster along with lower shipping prices.  This 

uphill battle is all about VOLUME.  I don’t like the “volume formula”; it requires a TON of work, a significant 

cash outlay and an EXTREMELY low profit margin. 

That said there are a lot of people of the mindset that it is impossible to make large sums of money on eBay in 

today’s climate.  I do NOT agree.  It DOES take a bit more savvy and research, but if you are willing to change 

your business model, the opportunities are STILL there.  

 

Section 3: What EXACTLY Should I Sell? 

The absolute best way to become more competitive, increase your profit margin and boost your sell-through rate is 

to go BACK to the original market philosophy that made eBay the “Sales Mecca” it has become.   

Once you start selling unique, found items in popular niches, you will see a HUGE difference in your overall 

business success.  This particular strategy however can either be a blessing or a curse.   

Remember: “The Road to Hell is Paved with Good Intentions.”   

If you do decide to ditch your current methodology and start buying at yard sales and thrift 

stores you are going to need a solid plan!  Otherwise, you will end up with a garage, house 

and attic FULL of junk that you have bought, dragged home, looked up and found that it 

is NOT worth your time or effort to list at the moment… thinking that you will have bigger fish to 

fry, you set that item aside “for later”.  Although there are definitely MUCH bigger fish, you need to 

understand how to catch them in the first place! 



As any seasoned seller will tell you, RESEARCH is king when buying for resale.  You 

really have two different ways to accomplish this.  As I said above, you can go out and shop, 

look for items that are cheap, interesting and unique, and then drag them home and look 

them up. OR you can research FIRST, get a list together of what to buy and then go out 

and search for those items only. 

 

Section 4: What To Buy – Where To Research It 

At this point you are probably thinking, okay this makes a ton of sense, but how do I find all these wonderful little 

known niches anyway? 

You have several choices.  First and foremost, you can start buying Hot eBay Niche eBooks.  These can be 

found ALL over the Internet.  For the most part these books do have some great ideas and starting points, but 

they are never totally current to today’s buyers, season and economy.  

You can follow my blog, http://donebydeb.com where I detail little know Niches that have amazing sell through 

rates and ending auction prices.  Again, this is MY research, focusing on MY likes and interests.   

You can buy a subscription to Terapeak, PriceMiner or Vendio Research.  These services will give you a 

conglomeration of hot Niches over a period of time, but the data is still relatively inaccurate based on the factors I 

listed above – season, buyers and economy. 

As an example, I ran across a Lodge mini cast iron cauldron.  I only paid $5.00 for it, and it turned out to 

be quite collectible.  After researching this little cutie, I found that it had sold about a year prior for 

OVER $300.00!  Yippee!! But then, when I looked at data from the past couple months, I found that 

the exact same item, in the exact same condition, listed exactly the same way as last year was only 

closing at $150.00. QUITE a difference!! STILL a GREAT find, but a little disappointing to 

find that in only one year the “value” (selling price) decreased by half. 

“An item is only worth what someone is willing to pay at that particular time and in that particular venue –  

not one cent more and not one cent less”. 

This may seem to be a dramatic one-time example, but I invite you to look up beanie babies, collectors plates and 

other “collectible” items that sold for outrageous amounts of money back in the 1980’s, 1990’s and early 2000’s. 
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Finally, you can use eBay itself to do your research.  And why not???    

It’s where you ultimately plan on selling your stuff anyway. 

 I know, I know you can only look at current listings (which don’t give you accurate sold prices) or listings that ended 

in the past two weeks.   But think about it this way, do you really think that your Monster’s Inc “Boo” costume is 

worth the SAME on November 1st as it was on October 1st??   

NO, of course not!  Halloween is OVER!  I would still buy one if you find it 

CHEAP, but I’d hold onto it until next September… 

As you can see, the past two weeks really are the most accurate research 

time frame (unless, of course, you are researching a seasonal specific item 

AFTER that holiday has passed!) 

 

Section 5: NOW What??? 

If you have paid attention, you should have learned the following: 

 To be successful on eBay you should focus on selling unique, vintage FOUND items.   

 You should KNOW what an item is worth and its general popularity PRIOR to buying it! 

 You should have a list to shop from and a high resale price goal. 

 eBay is the best research venue to use to identify HOT selling Niches. 

 The more current your data, the less buying “mistakes” you will make. 

 LESS clutter, HIGHER ending auction prices and GREAT sell-through rates are king. 

 

Of course, researching millions of items in thousands of categories is 

a BIG job.  There are definitely ways to narrow down your search 

and focus on what you are interested in. eBay Pulse is a great way to 

start as it will point you in the right direction.  
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But...what IF I told you that you could quickly identify 10 HOT selling products in 10 DIFFERENT eBay 

categories in LESS THAN 30 minutes?  

AND, what if I also told you that ALL these products were easy to source locally, had PLENTY of buyer 

interest and sold for top dollar on eBay in the past TWO WEEKS – literally guaranteeing you successful 

auctions with high completion rates? Interested??? 

By following my very simple strategy, you can quickly identify items in YOUR 

niche. Using my techniques, you can easily create your own list to shop by. 

You need no special skills, website memberships, software or extra cash and 

you can literally sit down at your computer, open your browser, and find 

hundreds of specialized items (niches) that eBay buyers are scrambling to snatch 

up at premium prices. 

In my book, Fishing For Niches  I not only provide you with 

CLEAR step-by-step instructions on using my techniques for finding these niches, but I 

also teach you how to easily duplicate the successful best listing practices for 

EACH one of the niches that YOU found.  I also teach you an easy method of 

keeping track of your findings and having them on hand when you go shopping – 

allowing you to transform YOUR eBay Hot Item List into a portable reference guide. 

I spent almost a decade researching, tweaking and perfecting the methods that I teach in my 

book.  I also filled my book with plenty of screen shots, real world examples and how to advice 

that both a complete eBay novice AND seasoned expert will benefit from and can easily 

learn and understand.  In fact, my method is SO simple and straight forward, that after 

reading my book, you can literally go out and shop that same day and list your fabulous 

finds as early as that evening! 

Order NOW! The launch discount is only available to the first 100 buyers and the price WILL increase! 

Click HERE now to purchase: Fishing For Niches and check out the GREAT bonuses you receive as well!   

Good luck with your future eBay endeavors & happy listings!!           
      Best ~Debbie 
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